
This secret or tip has worked pretty much every time I have tried it.

Imagine this is your first call to your client, you have just inherited a client list from your sales
manager, you know the one…

“Its gold coated and will bring you in thousands and thousands of dollars.” Or so the sales
manager thinks.

When you make your first appointment with a new client, say to them just before you get off
the phone “I’m looking forward to meeting you, how many staff do you have because I have a
surprise for you”

Pick up morning tea

On the way to the call, pop into your local bakery and “pick up morning tea”.

When you get to the appointment, leave everything in the car except your business card,
walk on in and present your surprise…  It will work I can guarantee it…why… it breaks the
ice, the client sees no briefcase, no salesman talk, they relax,

Some of the staff are won over straight away, and you get to find out more about your client
in a more relaxed manner. If your client says no thanks then they are not worth having.

Have a great week and have fun selling your stuff.

Mike

Good selling



Mike Brunel started mikebrunel.com after being a successful entrepreneur and founder of
NRS Media.  He co-founded NRS Media in Wellington, New Zealand, expanded it into a global
powerhouse in media sales and training, and was eventually responsible for opening offices
in London, Atlanta, Toronto, Sydney, Capetown, and Bogota. His products and services are
now sold in 23 countries and in 11 languages generating $350 million annually in sales for his
clients. Mike sold the company in 2015 and now spends his time following his passions which
include rugby, travel. His promise: “I can find thousands of dollars in your business within
minutes – GUARANTEED”  TRY ME

 

 

https://www.mikebrunel.com/
https://www.mikebrunel.com/contact/

